Paper Title 3: Rational communication and Communicative Rationality in the Political Activities 

Such political activity as negotiations allows us to find acceptable solutions of various problems, without compromising our personal freedom. The differences may not always be solved by power, the law is not always sufficient to resolve disputes, constant war is impossible. People are forced to learn to negotiate, to find agreement in the communication process. The road is to negotiations as a way to live together, to think relationships in terms of consensus and conflict resolution. The phenomenon of communications is the basis of negotiation. It is important to identify and separate from each other the rational communication (RC) and the communicative rationality (CR). RC occurs before the beginning of the process of communication, means the equality of different, even conflicting sides of rationality. CR occurs after the beginning of the communication process. It - a product of a conscious choice, which is not accidental. CR is appropriate to carry out such complex negotiations, as a solution to the conflict in Syria.

The goals and methods of construction CR and RC combination in political activities the possible ways of their optimization in the sphere of strategical at all are in the focus of this paper.
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